EXPORT RESOURCES FOR FOOD AND AGRICULTURE COMPANIES

The Southern United States Trade Association (SUSTA) promotes exports of U.S. high-value food and agricultural products through a variety of programs.  Whether your company is exporting for the first time or is hoping to begin a pro-active marketing campaign to attract foreign buyers, SUSTA has the resources you need. 

“The Basics of Exporting” handbook, published by SUSTA, is now available in electronic form at www.susta.org/export.  The handbook guides new-to-export companies in working with export intermediaries, performing market research, obtaining export documentation, and more.  

A new addition to the library is the “How to Export: A Guide for Nurseries”.  This book is geared towards exporters in the Plant Industry and covers exporting in general plus specific information on Phytosanitary Certification, European regulations, and packaging plant products for export. 

Another resource for new-to-export companies is www.susta.org/services. This web page has links to some of SUSTA’s online resources including information on its export-training program. 

If your company is in the seafood or alligator and ratite skins business, contact SUSTA about listing your firm in the SUSTA directory of suppliers.  The directory is frequently updated and distributed to foreign buyers.  Companies that sell European Union certified seafood should contact Shirley Estes of the Virginia Marine Products Board at (757) 874-3474.  Companies selling skins should contact Roy Johnson of the Louisiana Department of Agriculture at (225) 922-1280 or roy_j@ldaf.state.la.us.  

For more information on SUSTA, contact Mary Beth Wesdock at marybeth@susta.org or call 504-568-5986. 

